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Many of the members from our Association sent in thanks after receiving their           
remittance statements last month. Nothing is as sweet as receiving money for making 
the purchases you were going to make anyway, especially in this economy! Every   
quarter the program keeps adding Manufacturers, which makes receiving more and 
more money possible.  

How much money? The average Builder/Remodeler in our Association more than   
covers their yearly dues. This program basically makes your membership profitable, 
please take advantage of it! Here are some facts. 

¶ The average Builder/Remodeler receives more than their yearly dues. 

¶ You are not required to change Manufacturers or use a certain number of them.   
Of course, the more Manufacturers you use the more money you will receive. 

¶ If your Subcontractor buys the material, you are the one that gets the rebate. 

¶ You qualify for the program based on your membership, not your volume. 

¶ The average Builder/Remodeler has reported that the paperwork only takes 15 
minutes a quarter! 

¶ No receipts are necessary. 

We added 3 new Manufacturer Brands to our program this quarter, Dirt Devil® and 
VACUFLO® Central Vacuum Systems and Tyco Rapid Response® Fire Sprinklers, so 
please take the time to review the enclosed claim forms. Make this quarter the one you 
start putting money back into your pocket! 
 

 

If you have not registered or filed a claim, do it today! You can register online here or 
simply print the Registration Form on page 5 and fax it to our toll-free number, 800-
977-5591. The current Rebate Claim Forms are on pages 6, 7 & 8. You can claim for 
any home, remodeling project, multi-family, or commercial project completed from 
April 1st - September 30th, 2009. If you have not completed a home or project, simply 
send in the Registration Form, that way you are ready to go when things turn around.  

The average rebate per Builder                                                                   
participating in the program is $970.18! 

Any Questions?  

Please call our                      
Program Administrators: 

866-849-8400         
info@sibuyingnetwork.com 

http://www.pabuilders.org/displayemailforms.cfm?emailformnbr=57351
mailto:info@sibuyingnetwork.com?subject=Member%20Rebate%20Program%20Question
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Membership Pays.  

No one likes to leave money on the table. So, 

what would you think if you could get a rebate 

for your loyalty to many of the nationõs leading 

Manufacturers? Well, now you can! 

 

The Member Rebate Program is aimed  

at increasing your bottom line. For the minimal effort  

of informing us about the products you use, and telling  

us when you close on a home, youõll be putting money back in  

your pocket. When you participate in the  

Member Rebate Program, you can count on 

receiving checks every quarter! 

The Average Rebate Per Builder Participating in the Program is: $970.18! 

Benefits of Participating  

The biggest perk?  Money. Cold, hard cash.   

And all for just remaining loyal to many of the countryõs leading Manufacturers you already use in all of 
your homes or remodeling projects.   

Lump-sum checks for closed homes or projects are mailed quarterly. 

 

No Change Needed In Your Business Practice  

Besides the money, thatõs the best part of the program ð it relies on very little from you and doesnõt 
change the way you conduct business.  Best of all, you do NOT have to change the way you currently buy.  

We do the paperwork, collect the money and mail you the quarterly checks directly! 



VACUFLO ® AND  D IRT  D EVIL
® CENTRAL  V ACUUM  SYSTEMS  
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VACUFLO AND  

D IRT D EVIL
® 

CENTRAL 

VACUUM  SYSTEMS 

FEATURE 

EXCLUSIVE BAGLESS 

CYCLONIC  

FILTRATION  

T ECHNOLOGY
® 

(CFTÊ) THAT  

PROVIDES 

SUSTAINED 

CLEANING POWER 

OVER TIME.  

Are you looking for a way to diversify your homes, add to your profit margins and offer an 
amenity your customers will love?  Then itõs time to give central vacuum systems like 
VACUFLO® and Dirt Devil®  from H-P Products (H-P) a look. 

VACUFLO and Dirt Devil® Central Vacuum Systems feature exclusive bagless Cyclonic 
Filtration Technology® (CFTÊ) that provides sustained cleaning power over time. H-P's 
central vacuums offer both filtered and non-filtered versions of power units depending on 
the brand chosen. H-P central vacs are 5 times as powerful as portable vacuums and      
remove 100% of vacuumed dust, dirt and allergens, reducing allergy symptoms and        
delivering the outstanding indoor air quality consumers demand. Many green building   
programs even award points for the installation of a central vacuum system! 

A whole-house cleaning system, VACUFLO and Dirt Devil® central vacuum systems do 
the job of an upright vacuum, canister vacuum, dust buster and even a shop vac.            
Attachments are available for all cleaning applications from tile and upholstery to ceiling 
fans and pet grooming. Also offered are cleaning kits, accessories and powerheads that are 
easy to use and can handle every cleaning job. H-P central vacs keep new homes looking 
new and help maintain their value over time. 

A VACUFLO or Dirt Devil® central vacuum system is an affordable home improvement 
that adds value to the home and costs less than many high-end portable vacuums. Our   
Limited Lifetime Warranty is one of the most comprehensive in the industry. It covers all 
permanently installed components so your customers can expect a lifetime of worry-free 
cleaning. 

Our rebate program also provides additional incentive for our innovative hose                
management systems including Hide-A-Hose and Vroom.  Hide-A-Hose is a whole-house 
system that stores up to 50õ of hose in the central vacuum tubing, eliminating the need to 
store or carry the central vac hose. Vroom is a compact quick-clean hose system designed 
to fit in standard kitchen and bathroom cabinets and is perfect for everyday messes. 

For more information on these central vacuum products visit www.vacuflo.com or 
www.dirtdevilcentral.com.  

 
 
 
 
 

http://www.vacuflo.com
http://www.dirtdevilcentral.com
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òRAPID RESPONSE 

IS THE ONLY  

COMPREHENSIVE 

LINE OF 

RESIDENTIAL 

SPRINKLER 

SYSTEM 

COMPONENTS ON  

THE MARKET.ó 

T YCO  R APID  R ESPONSE
® FIRE  SPRINKLER  SYSTEM  

Tyco Fire Suppression & Building Products (TFSBP) introduced the Rapid Response® residential fire 
sprinkler system in January 2006. Rapid Response is the only comprehensive line of residential       
sprinkler system components on the market. The line includes every piece of the puzzle, allowing   
contractors to easily obtain all of the sprinkler system components they need from one manufacturer. 
Rapid Response includes CPVC piping and fittings, risers, manifolds, hangers, valves and sprinkler 
heads. TFSBP offers an industry-exclusive 10-year limited warranty on its Rapid Response products. 

Rapid Response also makes finding the industry leaders in the design and installation of residential fire 
sprinkler systems easy with its Preferred Contractor Program. These partners have been selected for 
their commitment to quality, best practices and customer service. 

Product Specifications 

Installation Instructions 

Locate an Installer     

 Sprinklers Are the Answer to Saving Lives and Property 

Think about this fact for a moment: every year fires cause more deaths in the United States than do 
natural disasters. The numbers are striking. Lightning, tornadoes and hurricanes cause, on average, a 
little more than 150 deaths annually; fire causes more than 3,000 deaths. 

There is technology available that can prevent many of those needless deaths: residential fire          
sprinklers. Sprinklers are currently mandated in multi-family housing, hotels, high rises and           
businesses in many areas of the country because tragic, multiple-fatality fires caused code officials to 
enact changes to protect people. 

Sprinklers, in much the same way smoke detectors are now commonplace, need to be universally    
installed in new single-family homes because they save lives. Smoke detectors save lives when they 
alert people to the presence of fire, but smoke detectors do nothing to eliminate the deadly heat and        
poisonous gasses of a fire. Only sprinklers stop those threats and give families added time to evacuate 
to safety. 

Fire service and consumer safety organizations are now publicly backing residential fire sprinkler      
ordinances. They understand that fire most often victimizes the people that have difficulty escaping its 
wrath: the elderly, young and handicapped. 

The operation and function of sprinklers are misunderstood for numerous reasons. Here are the facts: 

¶ Residential sprinklers only activate when the heat from a fire raises a sprinkler to its activation 
point, usually around 155 degrees Fahrenheit 

¶ The majority of fires are handled by one or two sprinklers; only the heat-activated sprinklers      
operate 

¶ There has never been multiple loss of life from fire in a fully-sprinklered building 

Systems usually cost less than $2.00 per square foot in new construction (less than the cost of many 
typical upgrades) 

The benefits of sprinklers go beyond the life-saving aspects. Sprinklers save property, too. A study in 
Scottsdale, Ariz., a community thatõs mandated sprinklers in all new residential construction for 20 
years, found that fire damage in sprinklered homes averaged $2,200 versus $45,000 in unsprinklered 
homes.                                                                                    

Homeowners can also save on their insurance. A study of the largest insurance providers found that 
the average savings for sprinklered residences is 10 ð 15 percent; the highest savings offered is 20 
percent. For more information, visit www.tyco-rapidresponse.com. 

http://www.tyco-rapidresponse.com/Products/tabid/56/Default.aspx
http://www.tyco-rapidresponse.com/Products/Installation/tabid/67/Default.aspx
http://www.tyco-rapidresponse.com/LocateanInstaller/tabid/54/Default.aspx
http://www.tyco-rapidresponse.com


Registration Form 

Rebate Program Date: _________________ 

Fax Registration to: 800-977-5591  or  Mail to: 600 N. 12th St.  Lemoyne, PA 17043 
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Company Name: _____________________________________________________________ 
 

Contact Name: ______________________________________________________________ 
 

Mailing Address: _____________________________________________________________ 
 

City, State, Zip Code: __________________________________________________________ 
 

Phone: _______________________________      Fax: ________________________________ 
 

Email: ______________________________________________________________________ 
 

Local Association: _____________________________________________________________ 
 

Type of Builder:  Custom  _____    Sales Models  _____   Remodeler  _____     
 

Approximate Number of Homes Sold Per Year: _____________ 
 

Please circle any Manufacturer you (A) currently use  

and any Manufacturer you (B) would consider switching to:  


